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Trial Advocacy 



Legal 



History of Legal System 



Is Trial Advocacy a Science? 









Identifying Potential Legal Theories 

• Legal Theory – what is it? 

– How  is it relevant?  

• Factual Theory – what is it? 

– How is it relevant?  

 



Factually Persuasive  

• Recipe 
– Story with a plot that is factually sufficient to 

support your legal theory.  
• How do you persuade the possible customer to decide 

in your favor? 
– Pay attention to six key essentials: 

» Human values 

» Human needs 

» Human story 

» Believable and Understandable Story 

» Quantity of Evidence 

» Quality of Evidence 



Human Values 



Human Needs, Human Story  



Believable and Understandable Story 



Quantity of Evidence 



Quality of Evidence 



How to Communicate Effectively 

• Persuasion 

– Characteristics of the Messenger  

• Credibility 
– Look and Act Like an Expert 

– Demonstrate Fairness and Objectivity 



How to Communicate Effectively 

• Qualities of the Message 

– Keep Your Promises 

– Disclose Weaknesses  

– Make Appropriate Concessions 

– Avoid Weak Arguments 

– Use Plain English 

 

 



How to Communicate Effectively 



Persuasion Tools 

• Trial Advocacy Communication Tools To: 
– Maximize Retention 

– Increase Interest 
• Primacy 

• Recency 

• Pathos  

• Simplicity  

• Imagery 

• Frequency 

• Logical Coherence 

 



Persuasion Tools 

Primacy 

 



Persuasion Tools 
Recency 

 



Persuasion Tools 
Pathos   

 



Persuasion Tools 
Simplicity 

 

 Keep Your Messages Clear, Straightforward and Understandable 

 

   Pay Close Attention to Three Areas: 

 

    Word Choices; 

    Content Choices; and   

    Presentation Choices. 



Persuasion Tools 

Imagery 

 



Persuasion Tools 
Frequency 

 



Persuasion Tools 

Logical Coherence 

 



Discovery 



  

 

 

 

 

LEGAL ADVOCACY: PART II 

THE SECRET SAUCE 

 



What to Look For 

• Body movement 

• Body posture 

• Body orientation 

• Inadvertent emblems 

• Shrugs 

• Eye contact 

• Facial expressions 



Body Movement 
 



Body posture 
 



Body Orientation 
 



Inadvertent Emblems 
 



Shrugs 
 



Eye Contact 
 



Facial Expressions 
 



How to Handle Defeat 

• On trial green tab 



Questions? 


